
Case Study
PROFESSIONAL

MAIN CONCERNS

1. Lacking a comprehensive plan and strategy

2. Balancing competing priorities

3. Accumulating investment assets outside of retirement accounts

4. Developing a CPA and estate planning attorney relationship

5. Obtaining proper and cost effective insurance

6. Understanding new benefits from Rob’s job and 
 coordinating their plans

HOW WE HELPED

Developed a comprehensive plan and explored various different 
strategies and scenarios using our Envision® software.

Discussed their priorities and identified what was most important 
to them. This information was used to design, and implement their 
comprehensive plan.

Identified medium term goals and established an after tax saving 
strategy.

Coordinated introductions to qualified professionals and provided 
preliminary information on effective engagement.

Analyzed their current insurance needs and obtained quotes from 
competing carriers to help get them effective protection.

Reviewed both of their company benefit plans, and determined how 
to best move forward to help simplify their financial picture.

Rob and Marie Jensen are a married couple in their mid 40’s with two 
children ages 12 and 15. Marie has worked with a large retail company 
and has recently been promoted to a senior account manager. Rob recently 
switched companies to take on a manager role for a mid-sized distribution 
company and received a significant pay raise. They both have set money 
aside in their company retirement plans and have put together a budget 
— which is all of the planning they have done to this point. They have 
several priorities such as saving for their children’s college, paying off 
their mortgage and planning for retirement. However, trying to juggle it 
all has been a challenge. They are looking for advice on how to achieve a 
sense of balance, perspective and priority.
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This information is hypothetical and is provided for informational purposes only. It is not intended to represent any specific return, 
yield, or investment, nor is it indicative of future results.

 Investing involves risk including the possible loss of principal. Wells Fargo Advisors Financial Network and Parr McKnight Wealth Management Group 
are not legal or tax advisors. You should consult with your attorney, accountant and/or estate planner before taking any action.

Insurance products are offered through nonbank insurance agency affiliates of Wells Fargo & Company and are underwritten by unaffiliated insurance companies.

Trust services available through banking and trust affiliates in addition to non-affiliated companies of Wells Fargo Advisors. Wells Fargo Advisors Financial Network and 
Parr McKnight Wealth Management Group do not provide legal or tax advice. Any estate plan should be reviewed by an attorney who specializes in estate planning and is 

licensed to practice law in your state. Investment products and services are offered through Wells Fargo Advisors Financial Network, LLC (WFAFN), Member SIPC. 
The Parr McKnight Wealth Management Group is a separate entity from WFAFN. CAR 0323-03185

Let us know if we can be a sounding board or second opinion to anyone that’s important to you. For further reading or more 
information visit our website at www.parrmcknightwmg.com


